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MEMORANDUM D13-4-9

Royalties and Licence Fees

This memorandumprovides guidance on thetreatment
of payments for royalties and licence fees when determining
the value forduty of imported goods under thetransaction
value method (section 48 of the Customs Act).

Legislation
Sections 45, 48, and 152 of the Customs Act.

Jurisprudence

The Supreme Court of Canada (SCC), the Federal
Courtof Appeal (FCA) and the Canadian International
Trade Tribunal (CITT) have provided advice onthe

interpretation of the legislation regarding royalties and
licence fees.

Key SCC, FCA and CITT decisions which guide the
Canada Border Services Agency’s (CBSA) interpretation of
the legislation include:

Mattel Canada (SCC Citation 2001 SCC 36);

PolygramInc. (CITT Appealnos. AP-89-151
and AP-89-165); and

Reebok (CITT Appealno. AP-92-224,
FCA Decision A-642-97).

Summaries of these cases andtheir effect on the
interpretation of the legislation are included in AppendixB
to this memorandum.

Guidelines and
General Information

1. Forthe purposes ofthe CBSA, royaltiesand licence
fees are regarded as payments made, orto be made, for
acquiring orusinga protected right. Examples of such
paymentsinclude (butare not limited to):

(a) payments made to an author (copyrightholder) to
acquire the right to sell the author’s book within a
geographic region;

(b) paymentsto an inventor (patentholder) ofa
productionprocess forthe use of thatprocess duringa
specified period of time; and

(c) paymentsto alicence holder ofatrademarked
name or brand forthe right to market goods that are so
marked.

2. Copyrights, patentsand trademarks, are rights to
intellectual property that are recognized by national law.
Intellectual property may evolve fromliterary, artistic, or
scientific work, which are the subject of proprietary rights
and which may be sold and assigned, or licenced. Whenthe
intellectual property rights are licenced, theholder of the
right usually requires thata royalty or licence fee agreement
be signed. Theagreement will specify the rightsand
obligations of both the licensorand the licensee.

3. Amountsforacquiring orusing a protected right that
areincluded in the invoice price ofimported goods are
considered part of the price paid or payable of the goods
undersubsection45(1) of the Customs Act (the Act). There
is no legislative provisionto exclude such an amount from
the price paid or payable. If, subsequent to importation, a
downward adjustment to the amount of a royalty or licence
fee payment already included in the price paid or payable is
made, no adjustment to the value for duty would be
permitted. Paragraph 48(5)(c) ofthe Actprecludes any
decrease in the price paid or payable of goods after
importation.

4. Royalty or licence fee payments that are not already
included in, or consideredas being part of, the price paid or
payable ofimported goods may be included in the value for
duty calculated under the transaction value method if the
requirements of the factors identified in
subparagraph48(5)(a)(iv) of the Act have been met.

Application of subparagraph 48(5)(a)(iv) of the
Customs Act

5. Subparagraph 48(5)(a)(iv) of the Actprovides forthe
addition ofroyalty and licence fee payments to the price
paid or payable ofimported goods. Three factors must be
considered, and met, before the paymentofaroyalty or
licence fee is added to the price paid or payable. The
payment:

(@) mustbearoyalty orlicence fee;

(b) mustbeinrespect ofthe goods;and

(c) mustbeaconditionofsale ofthe goods.
Royalty or Licence Fees

6. A payment made forthe acquisition oruse ofa
protected rightis aroyalty or licence fee payment. The
CITT determined in the Reebok decisionthat theuse ofthe
word “including”in the context of

subparagraph 48(5)(a)(iv) of the Actdoes not limit the type
of royalty or licence fee payment that may be addedto the
price paid or payable for goods to payments for patents,
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trademarks and copyrights. In accordance with the SCC’s
Mattel Canadadecision, payments identified as royalty or
licence fee can only be identified as additions to the price
paid or payable ofimported goods under
subparagraph48(5)(a)(iv) of the Act. Payments oramounts
provided forelsewherein paragraph 48(5)(a) ofthe Actare
not to be identified asadditions to the price payable under
this subparagraph.

7. Apurchasermay enter into an agreementto payan
amount for more than the acquisition oruseofa protected
right. If charges oramounts other thanroyalties or licence
fees are identified together with royalties or licence fees in a
single agreement, andthe charges oramounts are itemized
separately, then the individual charges oramounts shall not
be considered as additions to price paid or payable under the
authority of subparagraph 48(5)(a) (iv) of the Actbutrather
may be considered as additions to price paid or payable
underthe authority of the alternative provisions of
paragraph48(5)(a) ofthe Act, oras an element ofthe price
paid or payable as required by subsection 45(1) of the Act.

8. If charges oramounts other thanroyalties or licence
fees are identified together with royalties or licence fees ina
single agreementbutare not itemized separately, the
importer must be able to substantiate their apportionment.
The apportioned charges oramounts would then be
consideredas additions to price paid or payable under the
authority of the alternative provisions or paragraph 48(5)(a)
of the Act, oras an element ofthe price paid or payable as
required by subsection45(1) of the Act.

9. Paragraph 152(3)(d) of the Act indicates thatthe burden
of proofin any question relating to compliance with the
provisions of the Customs Act lies on the person (other than
the Crown)who is a party to the proceedings. If charges or
amounts otherthanroyalties or licence fees thatare
enumerated in an alternative provision of
paragraph48(5)(a) ofthe Act are identified together with
royalties or licence fees in asingle agreement, andare not
itemized separately, and the importer cannotprovide
sufficient informationin support of the apportionment of the
charge oramount, then subsection 48(6) of the Act
precludesthecalculation of value for duty under the
transaction value method and an alternative valuation
method applies.

10. Bxample No.4 of AppendixA to this memorandum
illustrates a payment made for more than theright to the
acquisitionoruseofa protected right and in which charges
are identified separately and considered individually under
relevant provisions of paragraph 48(5)(a) ofthe Act.

11. In accordance with the Mattel Canada decision, an
amount identified as a royalty or licence fee payment is not
to be consideredas an addition to price paid or payable asa
subsequent proceed pursuant to subparagraph 48(5)(a)(v) of
the Act. Amounts for royalty and licence fee payments must
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only be considered as a possible addition to the price paid or
payable under subparagraph 48(5)(a)(iv) ofthe Act.

In Respectof the Goods

12. The phrase“payments made in respectofthe goods”
means that theroyalty or licence fee paymentmade to the
vendororathird party is in some way relatedto the goods
being imported. Forexample, when a payment is calculated
as a percentage of the price at which the goods are sold or
resold, the paymentis in respectofthose goods.

13. In the Polygramdecision, the CITT ruled thatthe
amount of the royalty payment, which varied according to
the price at which the imported sound recordings were sold,
was made in respectofthe goods. The amountto be added
to the price paid or payable of imported goods did not have
to be limited to only general payments.

14, Thetiming of when the royalty or licence fee must be
paid does not affectthe decision of whether ornot thefee is
in respectofthe goods. A royalty or licence fee payment
may be added tothe price paid or payable regardless of
whetheritis to be paid at the time of importation, time of
resale, orany other time.

Condition of the Sale of the Goods

15. The phrase“a condition ofthe sale ofthe goods for
export to Canada” in the context of

subparagraph 48(5)(a)(iv) of the Actmeansthatthe transfer
of ownership of the goods being imported is dependent
upon the payment of the amountofthe royalty or licence
fee by the purchaser.

16. The Mattel Canadadecision providedclearand
unambiguous meaning tothis requirement: a royalty or
licence fee is only to be addedto price paid or payable of
imported goodsifit is in respect ofthe goods and if the
failure by the purchaserto paythe royalty or licence fee
would entitle the vendor to refuseto sell the licenced goods
or to repudiate thecontract for their sale.

17. Prior to the sale of goods upon whicha royalty or
licence fee may be payable, aroyalty orlicence fee
agreement is usually in place. This agreement ordinarily
specifies therightsand obligations of both licensorand
licensee,and may includea statement indicating that the
sale forexport of the licenced goods may be repudiated by
the vendorif the royalty or licence fee payment is not made.
The purchaser’s obligation to make paymentorelse suffer
loss ofaccess to thelicenced goods may also be statedin
the terms ofa sales agreementor commercial invoice
between the purchaserandthevendor, orin other
correspondence among the purchaser, vendor or licensor.
The vendor’s prerogativeto refuse to sell orto repudiate the
contractofsale ifthe purchaser fails to make the royalty or
licence fee payment mustbe explicitly statedin the
commercial documentation betweenthe purchaser and the
vendororinthe licence agreementif the vendoris also the
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licensor, forthe royalty or licence fee payment to be
considereda conditionofthe sale.

18. Situations may occur where the licensor is party to a
royalty or licence agreement with the vendor; howeverthe
purchaser must make the royalty or licence fee payment to
satisfy the vendor’s obligation to the licensor. The Mattel
Canada decisioninvolved an importation wherethe
purchaser made a royalty paymentto a vendor who was not
the licensor ofthe imported goods. The paymentwas made
to the vendor onlyto flowthroughto a third party licence
holder. If aroyalty or licence fee paymentis a flow-through
payment, the amountofthe paymentis not to be added to
the price paid or payable of the imported goods unless
failure to pay would result in the vendor’s refusal to sell the
licenced goodsto the purchaser or repudiate the contract of
sale between the vendor and purchaser. The purchaser’s
obligation to make the paymentto ensure thecompletion of
the sale must be explicitly stated in the documentation
between the purchaserandthevendor or licensor forthe
royalty payment to beconsidered a condition of sale.

19. The FCA’s Reebok decision supportedthe SCC’s
interpretation of condition of sale and addressed the issue of
payments of royalties or licence fees to a vendor who was
also the licensorwhere an open-ended contract exists. Ifan
importerenters into an agreement with a vendor fora
continuing supply of goods at a specified price andis also
obligated tomake a royalty payment (to thevendor, orto a
third party) in respect of the goods, the obligationto make
the royalty payment to ensure the continuing supply of
goods musthe explicitly stated in the documentation
between the purchaserandthevendor or licensor forthe
royalty payment to beconsidered a condition of sale.

Adjustment to Price Paid of Payable

20. If a paymentis aroyalty or licence fee, is in respectof
the goods, and is an explicitly stated condition of sale, the
amount of the royalty or licence fee payment is to be added
to the price paid or payable of imported goods in
accordancewith subparagraph 48(5)(a) (iv) of the Act. All
three factors must be met foran adjustment to be made.
AppendixA to this memorandumincludes examples
illustrating the identification of a royalty or licence fee
payment as an addition to the price paid or payable of
imported goods.

Rightto Reproduce

21. Subparagraph 48(5)(a)(iv) of the Actexcludes royalty
or licence fee payments made for the right to reproduce
imported goods in Canada frombeing addedto the price
paid orpayable ofthe importedgoods. The right to
reproduce refers not only to the physical reproduction of

Memorandum D13-4-9

imported goods butalso tothe right toreproduce an
invention, creation, thought, oridea incorporatedin, or
reflected by, the imported goods. Forexample, royalties
calculated onthe sale in Canada of discs produced
domestically froman imported master recordingwould not
be added to the price paid or payable for the master
recording.

Rightto Distribute or Resell

22. Payments forthe right todistribute or resellgoods in
Canada are usually made beforeany sale of goods for
export to Canada occurs. Such payments are usually in a
lump-sumamount (forexample a franchise fee) determined
independently ofthe selling price or quantity of goods sold
in Canada. Royalty or licence fee payments made forthe
right to distribute or resellimported goods in Canadaare
only to be addedto theprice paid or payable of imported
goods ifthe documentation betweenthe purchaser and the
vendoror licensorexplicitly indicates that any failure by the
purchaserto pay the royalty or licence fee entitles the
vendorto refuseto sell the licenced goods orto repudiate
the contract for their sale.

Accounting for Royalties and Licence Fees

23. Ifthe terms ofa royalty or licence agreement require
periodic paymentofaroyalty orlicence fee basedon a
percentageofthe purchaser’s resale price, an importer may
have to amend their declarations if, upon calculation of the
actualamount of royalty or licence fee payable, a correction
to the declared value forduty is required. Memorandum
D11-6-6, “Reason to Believe” and Self-adjustments to
Declarations of Origin, Tariff Classification,and Valuefor
Duty, provides additional information on amendments to
declarations, including requirements for reporting of
adjustments to value for duty.

24. MemorandumD13-4-3, Customs Valuation: Price Paid
or Payable,and MemorandumD13-4-7, Adjustments to the
Price Paid or Payable, provide additional information on
the calculationofthe value for duty under the transaction
value method.

Additional Information

25. AppendixA to this memorandumcontains examples
illustrating the treatment of royaltiesand licencefees in
accordancewith section48 of the Act.

26. Formore information, call contact the

CBSA Border Information Service (BIS):
Calk within Canada & the United States (toll free):
1-800-461-9999
Calls outside Canada & the United States (long distance
chargesapply):
1-204-983-3550 or 1-506-636-5064

TTY: 1-866-335-3237

Contact Us online (webform)
Contact Us at the CBSA website
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APPENDIX A
Examples

1. ACanadian importeragreesto pay aroyalty fee to a U.S. licensor (the trademark holder) for the right to use their
registeredtrademark. The trademark is woven intoshirts purchased by theimporter fromavendorin Hong Kong. The vendor
will provide 1,000shirts perweekto the importer overa 12 week period. The importer will coordinate delivery ofthe shirts to
theirdomestic retail outlets. The licensor is notrelated tothe vendor. Under the terms of the royalty agreementbetweenthe
importerand the licensor, a royalty payment of $5.00 will be made to the licensor forevery shirt sold in Canada that bears the
licensor’s trademark, payable bi-monthly. No indicationis provided in documentation relevant toeither thesale or the royalty
agreement that thevendor will stop shipping shirts to the importer if the royalty paymentis not made.

The royalty payment is not to be added to the price paid or payable for the shirts importedfrom Hong Kong. The
payment is aroyalty payment, and is in respect of the goods. Howewer the payment is not a condition of sale, as the
consequence of the failure to make payment is not explicitly identified in the documentation between the purchaser
and either the vendor or licensor.

The Canadian importer purchases goods from the Hong Kong vendor and pays the royalty to the U.S. licensor.
The licensor isnot relatedto the vendor. BEven ifthe licensor andvendor were related, the payment would not be a
condition of sale unless the consequence of the failure to make payment was explicitlyidentifiedin the
documentation between the purchaser and either the vendor or licensor.

2. Purchco, a Canadian manufacturer of packaged foods, wishes to make Nameco brandbiscuits in Canada andsellthemto
domestic grocery retailers. Purchcoand Nameco ofthe United Kingdom, the licensor, enter into anagreement in which
Purchco will pay Nameco a royalty of $25,000 on January 1 of each ofthe next five years forthe right to make and sellthe
biscuits in Canada under the Nameco brand name until the last day of the fifth year. After entering into theagreement, Purchco
decides topurchase and import one ofthe ingredients for the biscuits fromNameco’s subsidiary Subco of Barbados. Thesales
agreement betweenthe purchaser (Purchco) and the vendor (Subco) makes no reference to the royalty agreement between
Purchco and Nameco orany consequences if Purchcofails to make the royalty payments.

The royalty payments are not to be added to the price paid or payable of any importation of the ingredient
purchased from Subco. The royalty payments made to Nameco are for the rightto make and sell Nameco biscuits
in Canada and are not payments made in respectof the imported goods nor are they a condition of their sale for
export to Canada.

Bwven if the sales agreementexplicitly indicatedthat the failure to make the royalty payments would resultin
Subco’s refusal tosell the ingredient to Purchco or in the repudiation of any contract of sale, the amount of the
royalty payments would not be added to the price paid or payable for the ingredient. The royalty payments are not
made in respectof the imported ingredient, but for the rightto make and sell finishedgoods.

3. A Canadian retailer purchases actionfigures froma U.S. distributor. The U.S. distributor has obtained worldwideselling
and distributionrights tothe actionfigure fromits U.S. licensor, and in return, has guaranteed the licensor that a royalt y will
be paid foreach action figure sold to the public. Underthe purchase agreementbetween the purchaser (the Canadian retailer)
and the vendor (the U.S. distributor), the purchaser is required to pay the licensor a monthly royalty equal to five percent of the
Canadian retail price ofeach action figure sold in that month. The Canadian retailer is required to remit this amountto the U.S.
distributor, who will passit on to the licensor. The purchase agreementadds that if the royalty payment is not made to the
licensorby the lastday ofthe subsequent calendar month the distributor will repudiate the purchase agreement, effectively
stoppingtheretailer fromoffering the action figure for sale in Canada and curtailing any further supply fromthe distributor.

The royalty payment is to be added to the price paid or payable for the action figures. The royalty payment is in
respectof the goods since itis made as a resultof the importation and resale of the action figures andis based on
the price at which they are sold in Canada. The payment is alsoa condition of sale of the goods, as the distributor’s
rightto repudiate their contractwith the retailer in the event the royalty payment is not made is communicated in
the purchase agreement. The payment made by the retailer is aflow-through payment, made by the retailer
throughthe U.S. distributor to the licensor.

4. A Canadian importerenters intoa licence agreement with an Italian clothing designer to have dresses manufactured that
will be marketed underthe designer’s label. The importer will purchase the finished dresses froma manufacturer in Thailand.
Underthe terms ofthe licence agreement, the designer consents to the manufacture of goods bearing their label, in exchange
for afee of 10% of the resale price ofthe goods in Canada. The agreement further stipulates thathalf (5%) ofthe amount of
the licence fee is forthe use ofthe licensor’s label, and half (5%) is for design specifications and colour and material
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recommendations to be supplied by the licensor fromItaly directly to the Thai manufacturer. The importerand the Thai
manufacturerare party to a separate sales agreementidentifying the number of units to be produced andtheir price. Neither the
licence agreement nor the contractof sale between the manufacturerandthe importer indicates thatthe Thai manufacturer will
refuse to sellthe dresses tothe importer ifthe paymentto the licensor is not made.

The licence fee payment is not to be added to the price paid or payable for the dressesunder

subparagraph 48(5)(a)(iv) of the Customs Act. The licencefee payment is in respect of the imported goods, but it is
not a condition of their sale for export to Canada as the consequences of the failure to mak e the fee payment are
not explicitly identified.

Howewer, half of the payment is for design specifications and content recommendations and should be added to the
price paid or payable of the imported dresses as an “assist.”” Clause 48(5)(a)(iii)(D) of the Customs Act states thata

payment for designwork undertaken elsewhere than in Canada and necessary for the production of imported
goods is to be included in the value for duty of the imported goods.

Memorandum D13-3-12, Treatment of Assists in the Determination of the Value for Duty, provides additional
information on the treatment of assists.

5. A Canadian wholesaler wishesto import andresell portable radios in Canada. Thewholesaler identifies a foreign
manufacturer who agrees to supply 50,000 radios to the wholesaler at a price of $5.00/unit and who also provides the
wholesaler with exclusive distribution rights to the radios in Canada fora $10,000 fee. The foreign manufacturer provides the
wholesalerwith an invoicefor the radios showing a single amount owing of $260,000. (The manufacturer charges the
wholesalerasingle fee forthe entire orderand forthe rightto distribute). A separate document prepared by theve ndor confers
exclusive distributionrights in Canadaon the wholesaler, butdoes not refer to theamount of the fee or the consequences if the
fee payment is not made.

A payment for the rightto distribute goods separate from the price paid or payable of the goods is not a royalty or
licence fee identifiedunder subparagraph 48(5)(a)(iv) of the Customs Act. Howewer, inthe circumstances provided,
the rightto distribute forms part of the price paid or payable for the goods in accordance with subsection 48(1) of
the Customs Act, andwill be representedinthe value for duty of the goods. There is no provision in the Customs
Act to reduce the price paid or payable for goods to exclude the amount of a royalty or licence fee includedin the
price. The onus is on the importer in this case toarrange their commercial documentation with their vendor to
reflectseparate payments for the distribution fee and for the imported radios.

6. A Canadian importerenters intoaroyalty agreement with a U.S. licensor for the right to use their registered trademark.
The importer engages a factory in Haitito supply 5,000 footballs in each ofthenext 24 months. Thelicensor’s trademark wil l
be imprinted on the foothalls at the factory. Under theterms ofthe royalty agreement, a royalty payment of $10.00 will be
made to the licensor forevery trademarked football sold in Canada, payable quarterly. The licensor is a part-owner ofthe
factory in Haiti, and the sales invoice betweenthe importer andthe factory includes a statementindicating thatthe supply of
the footballs will cease in the eventa royalty payment is not made.

The royalty payment is to be added to the price paid or payable for the footballs imported from Haiti. The
payment is aroyalty payment, and is in respect of the goods (the trademarked footballs). The royalty payment is a
condition of sale, as the documentation between the vendor and purchaser explicitly identifies the requirementto
make the royalty payment to ensure the continuing supply of the trademarked goods.
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APPENDIX B

Summaries of Jurisprudence

Decisions ofthe Supreme Court of Canada (SCC), the Federal Court of Appeal (FCA) and the Canadian International Trade
Tribunal (CITT) that give meaning to theinterpretation ofthe “condition of sale” requirement of subparagraph 48(5) (a)(iv) of
the Customs Actare included in paragraphs 1through 4 of this Appendix

1. TheCITTruled in the PolygramInc.appeal (Appeal Nos. AP-89-151and AP-89-165, May 7, 1992) that the “all-in fee”
paid by PolygramInc. is aroyalty or licence fee and should be added to the transaction value ofimported sound recordings
pursuantto subparagraph48(5)(a) (iv) of the Actand be subject to the paymentof customs duty. PolygramInc. had entered
into a licence agreement with vendor PolygramB.V. which entitled it to promote the music and artists of PolygramB.V.’s
repertoire and to distribute and sell their recordings to the public for which it would pay an all-in fee calculated onthe net
retail price ofthe recordings.

The CITT concludedthat the fee payment was nota general paymentunaffected by the sound recordings. The payment
was calculated on theretail price and was made in respect of the imported goods. The CITT indicated thatthe payment ofthe
fee was a condition of the sale forexport to Canada of the goods, as the purchaser could notobtain the goods without first
signing thelicence agreement.

2. TheCITT builtonits interpretation of subparagraph 48(5)(a)(iv) ofthe Actin its decisionin the Reebok appeal
(AP-92-224, September 1,1993), in which it ruled that the types of fees to be included in value for duty calculated under the
transaction value method were notlimited to fees paid for patents, trademarks and copyrights. The CITT ruled that the
trademark fee paid by the importer Reebok for the "intellectual property rights" inherentin the imported goods was not to be
treated any differently than other payments added tothe price paid or payable ofimported goods as royalties or licence fees.

The CITT added thatevenifafee is not required to be paid pursuant to the terms of the purchase of the goods, it may still
be consideredto be a condition ofthe sale, as longas there is some connection between the paymentofthe fee and the
purchase of theimported goods.

3. A furtherinterpretation ofthe “condition ofsale” requirement was made by the SCCin the Mattel Canadadecision
(Citation 2001 SCC 36, June 7,2001); if aroyalty or licence fee paymentis required to be made, the importer mustbe aware
that in the eventoffailure to make the payment, the source of supply of the imported goods may be stopped. The SCCruled
that the royalty payment made by Mattel Canada on behalf of their parent vendor was not a paymentmade as a condition of
the sale forexport ofthe goods to Canada, and in paragraph 68 oftheir decision interpreted the phrase “condition of'sale” as
follows:

“Unless a vendoris entitled to refuse to sell licenced goods to the purchaser orrepudiate the contract of sale wherethe
purchaser fails to pay the royalties or licence fees, section 48(5)(a) (iv) is inapplicable.”

This SCC decision also indicated that payments identified as royalty or licence fee payments canonly be addedto the
price paid or payable ofimported goods if the requirements of subparagraph 48(5)(a)(iv) of the Act are met,and are not tobe
considered under therequirements of subparagraph 48(5)(a)(v) as subsequent proceeds.

As Canada’s highest level of judicial appeal, the SCC decisionsuperseded all previous jud icial decisions onthe
interpretation ofthe “condition of sale” requirementof'subparagraph 48(5)(a) (iv).

4. The Mattel Canadadecision indicated how royalties and licence fees were to be treated wherethe vendor and licensor are
not the same party nor related to each other. The FCA in the Reebok appeal (decision no. A-642-97, April 10, 2002) addressed
the treatment of royalty payments made to a vendor of imported goods whoiis also thelicensor. The FCA applied the SCC
decision andruled that the words “condition of sale” were clear and unambiguous; the factthata vendor of imported goods
was also the licensorwas not sufficient to establish thatthe payment of the royalty was a conditionofsale of the goods. The
requirement to make payment orelse suffer loss of access to thegoods upon whichthe amountofroyalty is calculated must be
communicated by the vendor/licensor to the purchaser.

The Mattel Canadaand Reebok decisions have clarified the “condition of sale” requirement of subparagraph 48(5)(a)(iv)
of the Act. This requirement is addressed further in paragraphs 15-19 of this memorandum.

Memorandum D13-4-9 January 14, 2014


http://laws-lois.justice.gc.ca/eng/acts/C-52.6/section-48.html

REFERENCES
HEADQUARTERS FILE -

79070-4-4

ISSUING OFFICE —
Trade Programs Directorate

OTHER REFERENCES -
Mattel Canada (SCC Citation 2001 SCC 36)

PolygramInc. (CITT Appeal nos. AP-89-151and
AP-89-165)

Reebok (CITT Appealno. AP-92-224and

FCA Decision A-642-97)

D11-6-6, D13-3-12, D13-4-3, D13-4-7

LEGISLATIVE REFERENCES -

Customs Act

SUPERSEDED MEMORANDA “D” —
D13-4-9, November 25, 2003

Services provided by the Canada Border Services Agency
are available in both official languages.

@

Printed in Canal

Memorandum D13-4-9 January 14, 2014


http://laws-lois.justice.gc.ca/eng/acts/C-52.6/FullText.html
http://www.cbsa-asfc.gc.ca/publications/dm-md/d11/d11-6-6-eng.html
http://www.cbsa-asfc.gc.ca/publications/dm-md/d11/d11-6-6-eng.html
http://www.cbsa-asfc.gc.ca/publications/dm-md/d13/d13-4-3-eng.html
http://www.cbsa-asfc.gc.ca/publications/dm-md/d13/d13-4-3-eng.html

